
AngryPages®

COUNTRY FRANCHISE
PARTNER AGREEMENT
A simple agreement for one trusted person to build and represent
AngryPages in a country.

AngryPages Inc. a California corporation

Agreement details

COUNTRY PARTNER - FULL LEGAL NAME

TERRITORY - COUNTRY OR APPROVED STATE / PROVINCE

EFFECTIVE DATE COMPANY, IF APPLICABLE

POSITION / OWNERSHIP, IF APPLICABLE

IDENTITY CHECK

Passport verified Government ID verified
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

1. HOW ANGRYPAGES WORKS

Importantly, AngryPages believes in partnering with people to build
products that we can monetize together in a healthy way.

Our standard publishing model allows a creator to keep 80% of sales.

AngryPages keeps 20% because we provide:

• Brand & Packaging - professional presentation intended to increase
the perceived and commercial value of the creator's work.

• Human Support - a professional company supporting creators through
a service-provider-to-client relationship built on trust, respect and
shared success.

• Infrastructure - software, technology, payments, hosting, distribution
support, focused expertise, convenience, commercial relationships and
the bargaining leverage of an American enterprise.

For advertising placed around creator work, our standard model is 50%
Creator / 50% AngryPages.

The Country Partner receives 50% of what AngryPages earns in the
Territory.

Standard model Creator Country Partner AngryPages

Sales 80% 10% 10%

Advertising 50% 25% 25%

For other approved AngryPages services and commercial transactions,
the Country Partner generally receives 50% of the net amount
AngryPages earns from the Territory, unless something different is
agreed in writing before the transaction.

Where printing, couriers, taxes, payment fees or other direct third-party
costs exist, those costs may be handled before the relevant earnings are
divided.

When AngryPages earns from the Territory, the Country
Partner should earn with us.

We use an equal split because we want both sides to understand that we
trust each other, share the opportunity together and succeed together.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

2. THE COUNTRY PARTNER

The Country Partner is principally a person, not an institution.

We believe publishing and important commercial decisions ultimately
require an identifiable human decision-maker.

The Country Partner does not need to establish a company.

If both sides prefer a company-to-company arrangement, AngryPages
welcomes it. However, the named Country Partner must ordinarily control
that company through majority ownership or majority voting rights.

AngryPages generally avoids giving a country appointment to a public
company unless the named individual retains effective majority voting
control acceptable to AngryPages.

Before appointment, AngryPages requires:

• a valid passport;

• another government-issued identification document.

The Country Partner must be able to conduct business with AngryPages
in English.

AngryPages normally selects people with strong management ability,
education, reputation and evidence that they can achieve difficult
commercial, professional, social or institutional outcomes.

We value people who get results.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

3. TERRITORY AND EXCLUSIVITY

Normally, there will be one AngryPages Country Partner for one
country.

The Country Partner is responsible for developing the whole Territory.

While this Agreement remains active, AngryPages will not appoint
another competing Country Partner for the same Territory.

AngryPages itself may continue to publish, sell, negotiate, advertise, build
relationships and conduct business directly within the Territory.

Where AngryPages earns qualifying revenue from the Territory, the
Country Partner continues to receive the agreed share.

Large-market exception

In the United States, India and mainland China, AngryPages may create
state, province or equivalent regional appointments.

AngryPages determines how those appointments are organized.

A Country Partner may work with authors, creators and commercial
partners throughout the Territory, but may not create additional
AngryPages franchises without written approval.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

4. WHAT THE COUNTRY PARTNER DOES

Build a healthy, profitable and reputable AngryPages market
in the Territory.

This includes:

• finding and motivating authors and creators;
• helping first-time authors become comfortable publishing;
• encouraging creators to make their first sales to people who know and

trust them;
• helping successful creators expand into their community and eventually

global markets;
• identifying and approaching prospective customers;
• seeking warm introductions wherever possible;
• maintaining the local CRM and important relationships;
• developing relationships with businesses, advertisers and sponsors;
• developing relationships with schools, universities and institutions;
• maintaining lawful relationships with appropriate government bodies

and public officials;
• finding strong printers, suppliers and service providers;
• negotiating good local pricing for creators;
• arranging printing and physical distribution;
• helping place books with bookstores and external distribution networks;
• working with Amazon KDP or other appropriate distribution systems;
• arranging local couriers or delivery services where useful;
• helping with customer support;
• supporting local banking and payment arrangements;
• managing important local relationships;
• representing AngryPages positively within the Territory.

The Country Partner should map important opportunities and pursue them
intelligently.

Results matter.

AngryPages Inc.  ·  California, USA 5



ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

5. WHAT ANGRYPAGES PROVIDES

AngryPages provides:

• the AngryPages platform;
• software and technology;
• hosting and infrastructure;
• the AngryPages brand;
• publishing systems;
• standard book and content pages;
• checkout systems;
• global payment infrastructure;
• publishing expertise;
• reasonable training;
• general support;
• targeted support where useful;
• collaboration on leads and opportunities;
• global commercial support.

The Country Partner may receive substantial administrative authority over
the presentation and operation of AngryPages within the Territory.

AngryPages retains final technical control of AngryPages.com and its
systems.

Published material should follow AngryPages' normal product and
presentation standards.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

6. PAYMENTS AND BANKING

AngryPages normally collects digital customer payments. Our preferred
method is digital payment.

Supported systems may include Stripe, Visa, Mastercard, American
Express, Apple Pay, Google Pay and other payment methods
AngryPages chooses to support. Local payment methods may be added
where useful.

The Country Partner may also assist with authorized local:

• bank transfers;

• author payments;

• printer payments;

• supplier payments;

• tax payments;

• other legitimate local transactions.

All such transactions must be accurately recorded.

Any money collected by the Country Partner that belongs to AngryPages
must be transferred to AngryPages when due and, unless otherwise
agreed, within seven days.

Money belonging to AngryPages takes priority over distributions of the
same collected funds to the Country Partner, staff or other discretionary
expenses.

AngryPages may immediately suspend financial or representative
authority if money belonging to AngryPages is materially overdue,
withheld, diverted or unaccounted for, subject to applicable law.

AngryPages normally assumes responsibility for managing platform
refunds, chargebacks and payment fraud.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

7. AUTHORS AND PUBLISHING

Authors normally contract directly with AngryPages Inc.

The Country Partner manages and strengthens the local relationship.

The Country Partner may negotiate practical matters such as:

• local printing;

• distribution;

• delivery;

• supplier pricing;

• other locally provided services.

The Country Partner should not change AngryPages' standard creator
economics or make financial promises on behalf of AngryPages without
approval.

A Country Partner may recommend that AngryPages refuse, suspend or
remove an author. The final decision belongs to AngryPages.

AngryPages generally believes in giving people broad freedom to publish
their ideas.

However, AngryPages retains final discretion over whether a person,
organization or material is appropriate for its platform, legal obligations,
safety requirements and brand.

Where possible, difficult complaints involving authors should be handled
cooperatively so the Country Partner is not unnecessarily placed into
personal conflict with local people.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

8. BRAND AND TRADEMARK

The Country Partner may identify themselves as:

“AngryPages Franchise Partner for [Country/State]”

and may use “AngryPages [Country/State]” where approved.

AngryPages may authorize use of its trademark and logo on ordinary
business materials such as:

• emails;

• business cards;

• letterheads;

• presentations;

• approved communications.

Merchandise and unusual commercial uses require separate approval.

The Country Partner may establish local AngryPages social-media
accounts where appropriate.

Any account, domain, page or other digital property primarily using the
AngryPages name ultimately belongs to AngryPages Inc.

AngryPages generally prefers traffic to remain under AngryPages.com
rather than creating unnecessary independent websites or domains.

This helps maintain security, brand consistency and infrastructure control.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

9. COSTS

The Country Partner normally pays their own operating expenses.

This includes their own:

• staff;

• travel;

• local advertising;

• samples;

• office costs;

• ordinary business expenses.

AngryPages may voluntarily contribute to advertising, events, book fairs,
important opportunities or other projects.

The Country Partner may never incur an expense and then
require AngryPages to reimburse it without prior written
approval.

If AngryPages is paying for something, AngryPages should approve it first
or pay it directly.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

10. TAXES AND LOCAL COMPLIANCE

AngryPages is responsible for taxes legally belonging to AngryPages.

The Country Partner is responsible for taxes legally belonging to the
Country Partner.

Both sides will reasonably cooperate concerning local:

• sales taxes;

• VAT/GST;

• withholding;

• business registrations;

• banking requirements;

• other lawful obligations.

If AngryPages is legally required to withhold tax from a payment,
AngryPages may do so and will provide reasonable information
concerning the deduction.

The Country Partner may establish a local company when useful or
required, but AngryPages does not generally require one merely to
become a Country Partner.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

11. PERFORMANCE AND RELATIONSHIP

The Country Partner must continuously demonstrate meaningful
development of the Territory.

AngryPages may consider:

• creator growth;

• revenue;

• commercial opportunities;

• quality of relationships;

• supplier advantages;

• distribution;

• responsiveness;

• execution;

• reputation;

• overall progress.

There is no promise that one numerical target alone determines success.

AngryPages places great importance on trust, loyalty, responsiveness,
respect, good-faith cooperation and results.

Competence matters, but so does the ability to work together
constructively.

We prefer a long-lasting relationship built on friendship and mutual
success rather than a technically successful relationship filled with
resentment, contempt, hostility or constant internal conflict.

A material breakdown of trust, cooperation or the ability to work
productively together may therefore justify suspension or eventual
replacement of the Country Partner.

AngryPages prefers continuity and does not intend to rotate Country
Partners unnecessarily.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

12. TERM

The commercial intention is for a successful Country Partner to remain
with AngryPages for the long term.

For legal administration, this Agreement runs for 12 months and
automatically renews for successive 12-month periods unless ended
under this Agreement.

Exclusivity continues while the appointment remains active and
AngryPages remains satisfied that the relationship and Territory are being
properly maintained.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

13. ENDING OR SUSPENDING THE
RELATIONSHIP

Neither side should treat termination as an ordinary management tool.

If there is a serious problem, both sides should normally talk directly first,
understand the problem and make a reasonable attempt to preserve the
relationship.

AngryPages may nevertheless suspend or terminate the appointment
where reasonably necessary, particularly involving:

• fraud;
• theft;
• withholding or diversion of money;
• serious dishonesty;
• material criminal conduct;
• misuse of the AngryPages name;
• abandonment of responsibilities;
• serious reputational harm;
• intentional disclosure of confidential information;
• unauthorized transfer of the Territory;
• material conflicts of interest;
• serious repeated failure to perform;
• a material breakdown of trust or cooperation;
• operating or representing a directly competing publishing platform while

serving as the AngryPages Country Partner.
Where immediate harm is possible, AngryPages may suspend authority
first and discuss the matter afterward.

If AngryPages reasonably suspects foul play, betrayal, criminal conduct or
an approaching serious conflict, the preferred approach is to raise the
issue openly and minimize harm before it grows.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

14. WHAT HAPPENS AFTER
SEPARATION

When this Agreement ends:

• the former Country Partner stops representing themselves as the
AngryPages Franchise Partner;

• AngryPages may appoint another Country Partner;

• AngryPages retains its trademark, website, accounts and platform;

• AngryPages continues serving its authors and customers;

• money already earned by the former Country Partner remains payable;

• qualifying transactions completed while the Agreement was active will
be accounted for normally.

If an existing client specifically wants the former Country Partner to
remain commercially involved, AngryPages may arrange an appropriate
independent relationship with that person or their company.

They would no longer be the AngryPages Country Partner.

If the client does not request this, the relationship continues through
AngryPages and the new Country Partner, if any.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

15. CONFIDENTIALITY AND CONFLICTS

Both sides must protect confidential information received through the
relationship.

This includes non-public:

• customer information;
• author information;
• pricing;
• strategy;
• financial information;
• software;
• passwords;
• business plans;
• contracts;
• leads;
• commercial relationships.

Ordinary confidential information should remain confidential for at least
two years after the relationship ends.

Trade secrets and information that by its nature should remain
permanently confidential remain protected for as long as applicable law
protects them.

While serving as Country Partner, the Country Partner must disclose
material conflicts of interest and may not simultaneously use the
AngryPages position, information or relationships to build or represent a
directly competing publishing platform.

For 12 months after separation, neither side should intentionally
circumvent the other merely to avoid paying money already earned from
transactions materially developed during the active relationship, to the
extent permitted by law.
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ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

16. INDEPENDENCE AND GOOD FAITH

The Country Partner is an integral commercial representative of
AngryPages but remains an independent external contractor.

They are not an employee of AngryPages.

The title “Partner” describes the commercial relationship and does not
create a legal partnership or give either side ownership of the other.

The Country Partner has meaningful autonomy.

They are not simply a reseller and do not report to AngryPages as an
employee.

At the same time, the Country Partner represents the AngryPages name
and is expected to act in good faith toward AngryPages, its creators and
customers.

Important commercial arrangements, unusual expenses, commissions,
promises and exceptions should be agreed in writing before work
begins whenever reasonably practical.

Neither side should repay trust with avoidable adversity, contempt,
concealment or deliberately loss-making conduct toward the other.

AngryPages Inc.  ·  California, USA 17



ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

17. DISAGREEMENTS AND CALIFORNIA
LAW

This Agreement is governed by California law, subject to mandatory laws
that may apply in the Territory.

First

The Country Partner and AngryPages will discuss any disagreement
directly and in good faith.

Second

If necessary, the matter will be escalated for a direct business discussion
with the Principal of AngryPages Inc. The purpose is to solve the problem
commercially rather than turn an ordinary business disagreement into
unnecessary litigation.

Third

If the dispute genuinely cannot be resolved, it will be submitted to binding
arbitration before one neutral arbitrator in California, unless
mandatory law requires otherwise.

The arbitration may be conducted remotely where practical. The venue
will be the California county containing AngryPages' principal office at the
time the dispute begins.

The prevailing party may recover reasonable attorney's fees and costs to
the extent permitted by law.

Nothing prevents AngryPages from seeking urgent legal protection where
necessary to protect its trademark, confidential information, customer
funds, passwords, accounts, data or other property from immediate harm.

AngryPages Inc.  ·  California, USA 18



ANGRYPAGES® COUNTRY FRANCHISE PARTNER AGREEMENT

18. FINAL TERMS

This Agreement and any written schedules or amendments form the
entire agreement between the Parties concerning the Territory.

Changes should be agreed in writing.

If one provision cannot legally be enforced, the rest of the Agreement
remains effective.

Electronic signatures are acceptable.

Both sides confirm that they understand the arrangement and intend to
work together in good faith.
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SIGNATURES

This Agreement is between AngryPages Inc., a California corporation,
and the Country Partner identified on the agreement details page. Both
sides intend to be bound by the terms above.
ANGRYPAGES INC.

Name: Lehan Edirisinghe

TITLE

SIGNATURE

DATE

COUNTRY PARTNER

FULL LEGAL NAME

SIGNATURE

DATE
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